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1. Title Slide

1.1 Title Slide

pennie

Module 6: Application
Eligibility, Plan Shopping,
and Binder Payments
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2. The Application Eligibility Determination

2.1 The Application Eligibility Determination

The Application Eligibility
Determination

pennie

2.2 Eligibility Determination

) o

After submitting their application, the customer will receive their Eligibility Determination. The Eligibility
Determination is provided in two formats:

Eligibility Determination

* On the customer’s Dashboard, under the My Eligibility Results page
* In the form of the Eligibility Notice

Eligibility results are determined by the information reported on the application, including:

* The number of individuals in the household * County of residence - where they live
* Who is seeking coverage * Whether they are a Pennsylvania resident
* Household income + Citizenship or immigration status

* Whether they have other qualifying health coverage,
and if that coverage is deemed affordable

pennie
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2.3 Eligibility Summary

SUMMec

On the customer's Dashboard, they will be able to
view the Eligibility Summary from the application

e My Dty B bk o ol s of o scrwen

they just submitted. If any supplemental information 2026 Eigity Summary
is needed by Pennie to verify eligibility for QHP or pursmt-Sisvenee
financial savings, it will be flagged here. bt ond O e
If no additional information is required, the summary ;M
will inform the customer if they qualify for any : x el
financial savings including APTCs and/or CSRs. —
If the summary states that additional documentation e
is required, the system encountered a Data Matching A L o B S
Issue (DMI) when attempting to verify one or more T TR
pieces of information. %:.;&”’Z."‘

ot g ot

=
pennie

2.4 Eligibility Summary

‘;‘M 1‘::‘;?" —;:‘15‘1\\1:1‘15\‘\-\[‘

Below the Eligibility Summary, customers will have

the option to request a full Medicaid determination Otioncdactions
regardless of the information provided in the -
. . . . . PTII T o Penwnie. Por 45 CFR 155.345(c),
application or their financial savings eligibility. Aside octent o ll Moo el desemination.
from income, a customer may want to request a full the oppic . ks o e b, bove bl G 5
determination if: pemenr ones - g ot
o other

* They (or a family member) are 65 or older e bz

Request Full Medicoid Determnation
* They (or a family member) have a disability
* They have children who may qualify for CHIP

pennie
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2.5 Eligibility Notices

Customers will also receive an Eligibility Notice. pennie oy Moo e
. o . . ok g "
The Notice explains their health coverage options T SR i e
. S ot * Your: L on
through Pennie, as well as other programs they - e rosenss LE”%E;:;':,%
N o S onain
or other family members - may qualify for, such f T—
o
as Medical Assistance and CHIP. om0 | e o)
ey i e bened o e pdommanon — e Fovm oows
. . . A shep 10 e 1 T Tl S Tk 5 G Shves pln 0
Depending on the communication preference ST ARG | e
. e i oy L | i
they selected during the application, the notice Your Exgay semmary
i 5 5 . Housersia What sheald | 80 next?
will be sent either by postal mail or email. e )
iy o vmanamand Pernie witen €0 days of your quabtyny e event
. o
Customer’s may also access the notice through it
Shareg Recductions (§ onine:
their Pennie account secure inbox. e

e LR | - Py st o' i 1 sty coveage

documents, 3 Naer acton i e

2 Special Envcdment Perioa.
By phone:
* Coll Penrve Cusiomar Service af 1-044-844-8040 of TTY 711

€8 0 08 e €000 20 e e 2ts

2.6 Data Matching Issue

In the event a discrepancy was found between the Your Household Eligilty
information reported and the databases Pennie | sondionct
utilizes to confirm customer information, a DMI will be oreeus ]
opened on the account for the affected customer and
A = 5 g Avery  Not sesiing coveroge Not eligible 16 envell in & plan cn the
the discrepant information. You will see a message Shove  Medicod eigibio axchonge
indicating that the customer’s eligibility approval is Applicant Verifications ' o
conditional upon the furnishing of additional
documentation. DMIs must be resolved within 90
Social Security Number © (Verified)
days or the application will be canceled.
Death © (Vorified)
The types of DMIs customers might encounter are
covered in more detail in the next module. S
Residency © (Vorified)
Non-£51 Minimum Essental Coverage © (Verited)
Minimum Essensial Coverage © (Veritod)

pennie
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3. Comparing & Choosing Plans

3.1 Comparing & Choosing Plans

Comparing & Choosing Plans

pennie

3.2 Finding the Best Coverage for the Customer

Finding the Best Coverage for the Customer

When about to shop for plans with a customer, consider asking the following questions to help determine what
issues the customer needs assistance with:

* How can | help the customer compare health plans and select a plan?

* Does the customer have everything that they need to apply?

* Does the customer have ongoing healthcare needs?

* Which coverage option is the customer eligible for and do those options meet the customer’s needs?
* Is the customer eligible for programs to help lower healthcare coverage costs?

* What is the customer's level of health literacy?

* Does the customer have any disabilities or language barriers to consider?

* Is cost or keeping your doctor more important to you?

* Do they anticipate any upcoming life changes within the next 12 months that should be considered?
penni¢
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3.3 Choosing the Best Plan

Choosing the Best Plan ﬁ

After the customer is found eligible to enroll in a QHP, they need to select a health and/or dental plan.
Customers can enroll in a health plan, a standalone dental plan, or both.

Pennie has a Plan Shopping tool for customers to explore and compare the different plan options available to
them, and to find the plan(s) that best fit their needs. Included in the Plan Shopping tool is a Provider Search
feature where customers can confirm which plan options their providers and facilities participate with.

As customers are evaluating health coverage plans, there are several factors they should consider in making the
best decision:

* Preferred provider's insurance plan participation * Available financial savings
* Amount of provider control over coverage utilization  * Potential plans stated out-of-pocket costs
* Immediate personal or family healthcare needs * Prescription drug coverage and cost

* Individual or family household budget

pennie

3.4 Reviewing the SBC

Reviewing the SBC @ﬁ

Each health plan sold through Pennie must have a
Summary of Benefits and Coverage (SBC), which

Benefits Resources

explains how the plan covers the cost of various [ i= Summary of Benefits and Coverage ] B Download Plan Brochure
services. :
oyt o e vt s e 0
) . . Summary of Baratts and Covwrage (30C) Gocument el hewp you Choces 3 Meath g0 The SBC  you Row you and e gl would share e cont
Customers can see a plan's SBC while accessing the NOTE st b b ot f s e B = S——
Shopping tool. Simply click the Details button on the [ e e S ey |
[ -3 experaes pad by  fay menters meets Pe oversl ey Jedilie
plan tile to be taken to the Plan Details page. From I -~ wiasinsan
e i e S B e o S T S
- . . m-—w‘uluu-ﬂ_ﬁ" —:ﬂ'
Plan Details, there will be a link for Summary of e ot
Benefits and Coverage. e e N e i
i | S st s by o ot o oo e
o g chostect ksl 4 e bewn et
Comparing SBCs between plans can help customers R ——
. . b Seues hea.
understand how the plans pay for certain services v T
differently and at what amounts. The SBCs will also R e S
=
outline other features of the plan that may be =T il I o o e BtV
important to a customer when shopping for coverage. - o s 1018
pennie
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3.5 Health Coverage by Plan Type

Health Coverage by Plan Type

Healthcare coverage is offered by plan type, and these can be viewed as a precursor to metal levels for cost

sharing.

Plan types are focused on the role of the provider and customer in healthcare decision-making that affects
costs. The more involvement the provider has in insurance utilization, the lower the premiums and cost share;
the more customer independence and freedom in making and directing their own care, the higher the

premiums and customer cost share.

Common health coverage plan types offered through Pennie are:
* Health Maintenance Organizations (HMO)

* Exclusive Provider Organizations (EPO)

* Preferred Provider Organizations (PPO)

penni¢

3.6 Health Coverage by Plan Type

HMO: A plan that limits coverage to care from providers who work for — or contract with - the HMO network. A
Primary Care Provider (PCP) directs care and is required to provide a referral to see a specialist. HMOs don't
cover out-of-network care except in an emergency. Typically the most affordable plan design.

Health Coverage by Plan Type

EPO: A managed care plan where services are only covered if you use doctors, specialists, or hospitals within the
plan’'s network (except in an emergency). A PCP is not usually mandatory, and referrals are not required.
Typically more expensive than HMOs.

PPO: Gives the most freedom in self-directing care. A PCP is not required, nor are referrals. Customers pay less
for services when utilizing in-network ("preferred") providers, but are free to use providers outside of the
network for a larger cost share. Typically the most expensive plan option.

Primary Care Physician

(PCP) Required? Yes Not Usually No
Out-of-network Not covered unlessitis  Not covered unless it is

coverage? emergency care emergency care Covered, but at a cost
Referrals required? Yes No No

pennie
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3.7 Health Coverage by Metal Level

Health Coverage by Metal Level ié

There are four health insurance metal levels (sometimes referred to as "tiers") offered to those who qualify for
coverage through Pennie:

1. Platinum
2. Gold

3. Silver

4. Bronze

Metal levels indicate how the customer and the insurance company split the cost of care. This cost sharing only
takes effect after the customer has met their deductible.

While APTC can be used for any plan, CSR (if applicable) can only be used for Silver plans.
If a Silver-level plan is chosen, CSR is automatically applied (if applicable), causing the out-of-pocket cost to be

less, sometimes less than other metal-level plans, including Gold.

pennie

3.8 Health Coverage by Metal Level

Health Coverage by Metal Level ii

Plan Customer Monthly oo‘::su\:)v::n S
Category Pays Premium Sarlices
90% . Customer is willing to pay a higher monthly premium,
Rlatuy (o Lt e 2 knowing nearly all other costs will be covered
Gold 80% 20% Higher over Customer is willing to pay more each month to have more

costs covered when they use healthcare services

Customer qualifies for cost-sharing reductions. If not, is
Silver 70% 30% Moderate Moderate willing to pay a slightly higher monthly premium than Bronze
to have more routine care covered

Customer wants low monthly premiums and a way to be
Bronze 60% 40% Lowest Highest protected from worst-case medical scenarios but will have to
pay for most routine care

pennie
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3.9 Catastrophic Plans

Catastrophic Plans

Catastrophic coverage is a category of coverage primarily for individuals under the age of 30, who may not use a
lot of healthcare services during the year, but want to be protected from serious illness or an accident.

Catastrophic health insurance plans have low monthly premiums and very high deductibles. They represent
less than 1% of Pennie's overall enrollments.

They may be an affordable way to protect a customer from worst-case scenarios, like getting seriously sick or
injured, but because these plans feature such high deductibles, customers will have to pay thousands of dollars
out of pocket for most medical expenses before the plan begins to pay anything.

penni¢

3.10 Catastrophic Plans

Catastrophic Plans

Catastrophic plans are available to individual market customers:

* under age 30

* age 30 or older who are eligible for a hardship or affordability exemption

If the customer is eligible for a Catastrophic plan, they will see them displayed when shopping for plans.

If the deductible is met, all covered services will then be paid by the insurer with no copayment or coinsurance.

While premiums are generally lower for catastrophic coverage, those enrolled in these plans are not eligible for
financial savings (APTC or CSR) to lower the cost of coverage and care.

Note: Customers eligible for financial savings should be able to get a richer plan for about the same price as a
Catastrophic plan.

pennie
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3.11 Dental Plans

Dental Plans

In addition to health coverage plans, there are also offerings for
dental plans through Pennie.

There are two ways to get dental plan coverage:
1. In conjunction with a healthcare plan
2. Asastand-alone plan

If a customer enrolls in health coverage, they will have the
opportunity to enroll in a dental plan at the same time. Even if a
customer does not elect health coverage, they are still able to

enroll in a separate dental plan through Pennie.
Pediatric dental care is considered an Essential Health Benefit (EHB) and is required to be made available.

Dental coverage is not an EHB for adults, so insurers do not have to offer adult dental coverage as part of their
QHP. However, stand-alone dental plans including adult care are available through Pennie.

penni¢

4. Plan Shopping

4.1 Plan Shopping

Plan Shopping

pennie
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4.2 Shop for Plans

Shop for Plans

After submitting the application, customers will be required to upload documentation supporting the SEP they
are claiming. Once that documentation is reviewed and approved, the customer can continue on to choosing a
plan. Pennie's Plan Shopping tool also includes:

* A Provider and Facility Search feature where
customers can confirm which plan options s s s
their providers and preferred facilities Nt Steps
participate with wert ihapping. -
[ s |
* A Prescription Drug Search feature whether
SHOP HEALTH PLANS SHOP DENTAL PLANS

customers can confirm which plan options

X . X 'Whom are you shopping health plons for?
cover certain medications :

v v oligibisty, that you shop in the groups shown. If you have ony unique
neods, you could select o diforent sot of members you'd ke 1o shop a3 a group

ps o Shop for these members
Several filters and sort options so customers S = ot o akwmom il el
. . plans.
can narrow the options by what is most Totol Advance Pramium Tax Credit for this group: $1204.27 per month

Plon Savings

important to them

penni¢

4.3 Provider & Facility Search

Provider & Facility Search

After clicking on Shop Health Plans, the customer will

: s “Tell us abe healtheare needs
be redirected to the Provider Search feature of the cl e aboseyour healthoare Rooos
Plan Shopping tool. Here, they can search for their (Optional) Please answer the questions below : (1/4)
Primary Care doctor, or any specialists they are under
the care of, to confirm which insurers' plans they sy Z =
Sar . Search by doctor name withies 10 mies rodus v oof woss
participate with.
Ensure Medical Providers is checked from the drop- LS
down, then enter the provider's name in the search: =
rgortont.
ot Plocte
etworks.
4 Bock to Doshboard Reset All My Responses m
pennie
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4.4 Provider & Facility Search

Provider & Facility Search

When searching for a provider, results will begin to
appear from the drop-down as the customer types.
Hovering over a result will cause a box to appear to the
side of the result with all of the locations that provider
works out of. Some providers operate out of multiple
locations.

Note: Provider plan participation is partially based

on location - a provider may be in-network for a
given insurer at one location, but not another.

“Tell us about your healtheare needs
: = 45 ===
Seach s .
Mary David | [ wress
r -
L bt ety P e
[ —" o s
e oy i i V4
et
Aemy Bisabarh Covn
L 4
Mt Qengon
‘E - Py —
- ——
Searchfora  Medical Providers v that you like 10 keop in your plan -
Search by doctor nomne ‘within 20 miles rodius v of  WOSS
Provider Addresses for Dr. Mory C
1 805 Sir Thomas C1 Ste 1
Harrisburg PA, 17109
N7-988-0020
pennie

4.5 Provider & Facility Search

Provider & Facility Search

Customers can also use this tool to search for
hospitals, physician groups, and medical facilities.
From the drop-down, select Medical Facility, then
enter the name of the location in the search to begin:

Tell us about your healtheare needs

(Optional) Please answer the questions below : (1/4)

Roset AT My Rosponses

pennie
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4.6 Provider & Facility Search

Provider & Facility Search

Oftentimes, hospitals and facilities will be listed under more
than one NPI, causing them to appear multiple times in the
results drop-down. To assist in choosing the correct result,
the type of facility is displayed under the name.

Note: Because provider plan participation is based on NPI,
the same facility may be in-network under one NPI, but not
another. It is crucial that customers choose result with the
correct address and facility type.

Searchfora  Medical Facility ¥  that you would like to keep in your plan

| o [ T

Searchfora  Medical Faciity v  that you Eko fo keep in your plan

Searchfora  Medical Facility v  that you would like to keop in your plan
Soarch by facility name within 20 miles rodius v | of | 17085
Providor Addressos for Holy Spirit Hospital

® 503N 21st St
Comp Hill PA, 17011
717-763-2689

.

within 20 miles radius v of | 17055

s faiiens, .
Holy Spirit Hospital ‘ Holy Spirit Hospital it
Hely Spirit Hospital Holy Spirit Hospital I
prasisrinl i SR . Spuy o e
Holy Spirit Hospital e -
M o ok e Gt .
s bt ge pennie
4.7 Expense Estimate
@
-
Expense Estimate
After clicking the Next button, the tool asks two What i the averoge mmber of doclorvisls por year foran individuol mermber of your household?
questions about anticipated usage. The two usage Around 1-2 fimes
questions, in addition to other information entered, b :;:‘:
help the system generate an Expense Estimate More than 12 times
amount which is meant to provide the customer
with an estimate of their total monthly cost should
they select that plan. o =
Whot is the averoge number of ongoing monthly prescriptions por year for an indwvidual member of your

Note: While customers may choose to not answer

0-2

the questions, the expense estimate will remain LN
the default sort order on the plan results page. e
12 or more
Customers not utilizing the estimate would likely
be better suited changing the sort method of the
results. 4 Back Reset All My Responses m

W household?

pennie
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4.8 Prescription Search

Prescription Search ﬁ

The last screen before the Plan Results page
contains the embedded Prescription Search tool.
Using the tool, customers can view which plans’

Tell us about your healthcare needs

(Optional) Please answer the questions below: (4/4)

formularies cover certain medications.

" . Add up fo 5 prescription drugs 1o see If they are covered by your plan.
On the Plan Results page, the plan tile will have a ik id ™

For exomple, Lipitor or Atorvastatin

green check icon, or a red “X" icon, next to the drug
Atorvastatin 20 Mg Tab (Oral x

name indicating its status. fouie)

Note: The green check icon will display if the drug
is covered at any level; it does not show at what

Important: Please check with your insurance company as banefits and networks may chang during
the plan yoar.

This information will ot be stored and will not be shared with any third party or insurance company. This tool s

level or copay the drug is covered. Please consult Sooomeut o koo Yo rode vt haecn et on vt e remi, o hnd
or gy or coverope.

the plan SBC or formulary for specific cost sharing

requirements.

pennie

4.9 Simplified Plan View Filter

Simplified Plan View Filter @ﬁ

In effort to reduce plan shopping anxiety for customers who may get overwhelmed by the number of plans to
choose from, Pennie introduced the Simplified Plan View filter on the Plan Results page this past OEP.

The filter aims to simplify the plan shopping experience for customers by reducing the number of plan options
shown and allowing customers to identify the lowest cost plan by each metal level and insurer in their area.

Note: The filter is on by default, but customers always have the ability to remove the filter and view all plan
options by simply unchecking the Simplified Plan View box amongst the rest of the filter options:

[1efs]>
SORT BY FILTERS APPUED  Clear ol
® Expente fatmate Smphfied Plon View ©
Monthly Price
Proferred Provider or Focility Wolcome 10 your Simplified Plon View' Here, you will 100 @ smaoller selec tion of pions from inwurers in your orea Tha makes i easer o
compare your options. To see ol the plans available in your areq, clear the fiters above.
Deductible
Out-of - Pocket (OOP) Max
LOWER EXPENSE § LOWER EXPENSE § LOWER EXPENSE §
FILTER BY > P >
e pennie pennie pennie
EPO Gold 0 EPO Premier Gold 0 EPO Gold 1500

pennie
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4.10 Plan Results Page

Plan Results Page

- - \
N
e LOWSR Dxpanss o LOWER EXpenss § J LOweR Expuuss 9
T - H 1
SORT BY s N . ~
0 co penmnie pennie DRIMIR
® Expense fstimate Higher premama, bes! beretey
s —_— EPO Gold 0 Gold Advantage PPO 3000/0/30 Bronze PPO 7450/0/60
o Lower premima. better benetty.
Praterred Proveder or focity cow BRONZE PPO
tronre
oo e e T pronrihishs |
o - - $0.00 /oo $1.47 /oo $1.34 /o
-~ 3 $2500 and less After $1355.40 In Jokol savings After $122418 in tokal savings After $1111.82 In tokol savings
© Simpafied Plan View 09000 and o PRIMARY CARE ViSIT $20 Copay PRIMARY CARE VISIT $30 Copay PRIMARY CARE VISIT $60 Copay
$7800 and lues GENERIC DRUGS $0 Copay GENERIC DRUGS  $10 Copay GENERIC DRUGS  $10 Copay
N
) Hst il oroucTIBE $0/80 OEDUCTIBE $3000 OEOUCTIBLE $7450
:: 0OPMAX $7500 00PMAX $8550 S0P MAX $10%00
. PP ovmouary ovismouaty ovieaLQuATY
SRR 28 el SAING BATING BATING
AN FRATURES PP ATogvasTATIN @ AToRvASTATIN @
O cse tighie ARODD OR MmasY DaviES @ O MARY DAVES @
Inchades ipecial discounts RO e HOLY SPRTHOS.. @ HOLY SPBTMOS.. @ \
L ST n T et Sontgs fensems Gy / () compae OETARS () compane ofTAlLS O compant m
Aoow® Aoow l Avow
| - [agpnocn |

pennie

4.11 Quality Ratings for Plans

The Quality Rating System (or "Star Ratings") were developed by CMS to rate qualified health plans (QHPs)
based on clinical measures and enrollee survey responses. The purpose of the Quality Rating System is to:

Quality Ratings for Plans

* Help customers make informed healthcare decisions

* Facilitate oversight of health plans

* Provide actionable information to health plans to improve the quality of services they provide
Overall Quality Rating is based on:

* Medical Care: how well the plans' network providers manage member healthcare, including providing regular
screenings, vaccines, and other basic health services and monitoring some conditions

* Member Experience: surveys of member satisfaction with their healthcare and doctors and ease of getting
appointments and services

* Plan Administration: how well the plan is run, including customer service, access to needed information and

network providers ordering appropriate tests and treatment
pennie
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4.12 Quality Ratings for Plans

Quality Ratings for Plans

LOWER EXPENSE § LOWER EXPENSE §
- -

® Exponse Estimate - -
Sy pennie pennie
© Proforred Provider or Facility EPO Gold 0 EPO Premier Gold 0
O Deductible GOLD €PO GOLD EPO
O Out-of-Pocket (OOP) Max

$0.00 /month $2.02 /month
QUALITY RATINGS PRIMARY CARE VISIT $20 Copay PRIMARY CARE VISIT $15 Copay

GENERIC DRUGS  $0 Copay GENERIC DRUGS  $0 Copay

O KA AN DEDUCTIBLE $0/$0 DEDUCTIBLE $0/$0
------------------------ /%0 osoucTiLe S0/90
i elndinii oopmax $7500 cormax 36900
O% & &y vy OVERALL QUAUITY OVERALL QUAUTY
Ok kOO Manina 1154 feioble l [ aATNG d
ORT LN ATORVASTATIN & ATORVASTATIN &
OR MARY DAVIES @ OR. MARY DAVIES @
HOLY SPIRITHOS.. @ HOLY SPIRITHOS.. @
DETANLS ) compant DETANLS
ADD®
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4.13 Plan Details Page

Plan Details Page

Plan Details

pennie

BRONZE PPO

$1.34 /moan Dotas

1= Summary of Benefits and Coverage

pennie
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4.14 Confirm Plan Selection & Enroll

Confirm Plan Selection & Enroll

After adding their health and/or dental plan selections
to their cart, the customer can confirm their choices
and view their monthly premium(s):

The next step in the application process is to
electronically sign the application and make the first
premium ("binder") payment.

|-.\..-

Your Cart

ewsn b

pennie

ST p—— MEALTH MONTIY MR

Ot P

pennie

e St Cute QY22 CANTAL MOTHT PATMENT

ot Tt
Ourtel Mty vt

T MONTY PrMENT

Cortnse Sepurny
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5. “Anonymous” Plan Shopping Tool

5.1 “Anonymous” Plan Shopping Tool

|

‘ “Anonymous” Plan Shopping Tool

pennie
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5.2 “Anonymous” Plan Shopping Tool

“Anonymous” Plan Shopping Tool

A customer does not need a Pennie account to shop for health insurance. Potential customers - or those
looking for a financial savings estimate - can use
Anonymous Plan Shopping by:

PRINMNTQ ety b i e

Connecting Penasy hanians to health encrage.

* Clicking on Get Covered, then Browse for health
& dental plans

L sarstaeiie

*3

* Clicking on Savings Calculator

Shop for Health Coverage

PRIMNIQ o rmmans s v e Woms  Seps  Suppen

1. A hrem cumstcens 15 3ot 0n extemate of yous sviegn
2. Provie plons avoskable in you area
3. Compiate yuur sppicotion for coversge

) 3 e arto ot ot o o o
You’re Worth
Protecting,.
‘\/’ Lowest Costs v
e
=
T penni¢

5.3 “Anonymous” Plan Shopping Tool

“Anonymous” Plan Shopping Tool

This version of the Plan Shopping tool is only to be used as an estimate of potential financial savings and to
give an idea of the plans available in the customer’s area. A final pricing and financial savings determination can
only be done through the Pennie enrollment application process.

The information entered into the
tool will not be stored or shared

with any third party or insurance Shopping is simplo with Pennie. Follow those stops 1o 500 if you qualify for savings to lower the cost of health coverage.

Shop for Health Coverage

1. Answer three questions 1o got an estimate of your savings.
2. Preview plons available in your area

3. Complate your application for coverage

4. Choose a plan, pay your first premium, and you're covered!

company.

The information entered will have

no effect on the customer’s ; . y . .
The results provided from this tool are an estimate only. The only way o see what you are oligible for is fo create an account and complete an
current or future premiumes, cost appiction thodph Penevs. The heakf ol provides noraasion Sbout your isalih plan cpdlont. I nef an andorssement of oo/

spocific health plan or health insurance company. Check with your doctors directly before enrolling fo make sure they accopt the coverage.
sharing or eligibility for coverage.

penni¢
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5.4 “Anonymous” Plan Shopping Tool

“Anonymous” Plan Shopping Tool ..

Estimated monthly premium for 2026 Your Results

By entering the household's zip
code, dates of birth, tobacco

e ity o S bl b e i o e P,

1 When do you want pour coverage fo sert?

usage, and estimated o g omemsntiypranhen
i = - <\ Estimated Tox Crodit of $593 /month
household income for the €85
= 2 were) your
coverage year, you can see if i il et oS e 59
the customer will qualify for bl e
savings: & Gualhid wasisar Nophcadi
3 Who i your hounehokd and do they reed coreroge
Our Application & Comparison o ]
¢ ; . oo R g B
Shopping Guide | Pennie.com DA @ Lower outeof-pocket corls
gives a more detailed review of it (ol copors ond dedctbles P oy
in 0 Siver lovel plan
how to window shop. B): Omormlromey yuly e,

S s b bk bt by s e
ek ot

Mt Yo Ml e 5.
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6. Final Slide

6.1 Final Slide
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ADDRESS PHONE WEB
P.O. Box 11873 +1 844-844-8040 Pennie.com
Harrisburg, PA17108-1873
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